
 
Junior Business Development 
Representative 
Technology • Sales • Business Development • Flexible Hours 

Are you outgoing, energetic, curious about technology, and not afraid to pick up 
the phone? 

Are you looking for an opportunity to get your foot in the door of the technology and 
software industry while developing real-world sales and business skills? 

DCSC Inc. is looking for a Junior-Level Business Development Representative to 
join our growing team. 

This is a great opportunity for someone who enjoys talking with people, learning 
technology, being creative, and taking on a challenge. You don't need years of sales 
experience — we're looking for attitude, energy, curiosity, and the drive to 
succeed. 

What You'll Do 

Your primary role will be to help us identify and connect with companies that could 
benefit from Sage X3, a powerful Enterprise Resource Planning (ERP) software solution 
designed for growing distribution and manufacturing organizations. 

You will: 

 Make outbound phone calls and connect with decision-makers and influencers 
within businesses. 

 Research companies and creatively find the right people to talk to — 
sometimes the person you need won't be obvious. 

 Introduce DCSC Inc. and explain, in simple terms, how we help businesses 
improve their operations with Sage X3. 



 Ask good questions to understand whether a company may be a qualified sales 
opportunity. 

 Schedule qualified prospects for a deeper conversation or web-based software 
presentation with our sales team. 

 Learn and use our CRM system to track calls, contacts, opportunities, and follow-
ups. 

 Follow up with prospects through phone, email, and other appropriate 
communication. 

 Learn enough about Sage X3 to deliver a simple, high-level software 
demonstration using a prepared script. 

 Continuously improve your communication, sales, product, and technology skills. 

What Makes This Job Different? 

You're not simply going to be making endless cold calls. 

We're going to teach you how businesses operate, how companies make 
technology decisions, and how software can solve real business problems. 

You'll learn about: 

 Business development and professional sales 
 ERP and business management software 
 Distribution and manufacturing operations 
 CRM systems and sales processes 
 Prospecting and lead qualification 
 Business communication and presentation skills 
 How to speak with executives and business owners 
 How technology can help companies become more efficient 

If you are interested in technology, business, sales, entrepreneurship, or building a 
career in the software industry, this could be an excellent place to start. 

Who We're Looking For 

We are looking for someone who is: 

 Outgoing and personable 
 Comfortable talking on the phone 
 Energetic, persistent, and positive 
 Curious and willing to learn 
 Comfortable learning new technology and software 
 A good communicator who can explain things simply 
 Creative when it comes to finding the right person or opening a conversation 
 Organized and willing to learn a CRM system 



 Self-motivated and driven to achieve results 
 Comfortable hearing "no" and moving on to the next opportunity 
 Interested in building a career in technology, business development, or sales 

Sales experience is helpful, but not required. We are more interested in your 
personality, work ethic, communication skills, and willingness to learn. 

Students Welcome 

This position can be an excellent opportunity for a college student, recent graduate, 
or someone just beginning their career who wants meaningful experience in 
technology and business. 

We are open to part-time or full-time schedules, with a minimum of approximately 20 
hours per week and the opportunity to work up to 40 hours per week. 

This isn't just a job where you'll be given a phone list and told to start dialing. 

You'll learn the business, learn the software, learn our sales process, and develop 
skills you can take with you throughout your career. 

About DCSC Inc. 

With more than 30 years of hands-on distribution and manufacturing experience, 
DCSC Inc. understands the real-world challenges growing businesses face. 

As a certified Sage X3 reseller, we help organizations replace disconnected systems 
with a single, scalable ERP solution built for long-term growth. 

Sage X3 enables organizations to manage finance, supply chain, and manufacturing 
operations from one integrated platform, providing greater visibility, stronger 
compliance, and improved operational control. 

Our solutions can help businesses manage everything from accounting and financial 
planning to inventory, procurement, logistics, production, and quality management. 

We don't just sell software. We help businesses use technology to run smarter, 
faster, and more efficiently. 

Compensation 

$18–$28 per hour, depending on experience and qualifications. We are willing to train 
the right person, so don’t be shy. If you’re good at talking to people, don’t fear rejection, 
and you’re organized, you may be perfect for us.  



In addition, this position offers bonus and commission opportunities based on 
results, including: 

 Qualified opportunities that enter the sales cycle 
 Prospects who participate in a web-based presentation 
 Other measurable business development results 

The more you learn, the more effective you become, and the more opportunities you 
create, the greater your earning potential. 

Ready to Get Started? 

If you're an energetic person who likes people, enjoys technology, and wants to learn 
how businesses really operate, we'd like to meet you. 

You don't have to know everything when you start. 

We can teach you the software. We can teach you the sales process. 

We're looking for someone hungry to learn, willing to make the calls, comfortable 
starting conversations, and motivated to succeed. 

If that sounds like you, we want to hear from you. Send your resume to Kirsten 
Austin, kirstenaus@dcsccorp.com, and copy her assistant, Suzan Bostick, 
suzanbos@dcsccorp.com . Mention Junior Business Development 
Representative in the subject line. 


